Market Assessment – Questionnaire – Part 2B

	Target Market Questions

	What are my Target Market? 
	(Answer These Questions For Each Target Market That You Have – Start with your best guess
 and be as specific and detailed as possible.)


	Who specifically will most likely be the person who will buy from you?

	In business, title or job position.

	For a family, Husband, Wife, Father, Mother, Daughter, Son, etc…

	Who is this individual ?   Specifically.
		Location, 
Age range, 
Sex, 
Race, 
Education background
Other Relevant Criteria:


	If you’re selling to a business, describe in detail:
		Location(s):
		Industry Types:
		# of Employees
		Sales Volume (in dollars)
		Other Relevant Details:

	If you planning on selling to organizations or government agencies, please describe:


Are you planning on marketing locally, regionally, nationally, or internationally now, and what will change that for the future vision of your business?


What are their key frustrations?

	What keeps them up at night?

	What are their key goals, dreams & objectives?

	What other related products, services & solutions, do they spend money on?  

	What is different about the way they spend their time?

	What specifically do they read?  (specific books, magazines, blogs, etc)

	What specifically do they watch (on TV?, on the internet?)

	What specifically do they listen to (on CDs?, on audio feeds?, on radio?)

	What specific websites do they frequent?

	What specific events do they go to?

	What groups or associations do they belong to?

If they needed your product, service, solution, or advice today, what are some of the key word phrases that they would type into a search engine?

If your target market is more psychographic, then please describe their other characteristics:
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